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DID YOU MISS THE RRSP
CONTRIBUTION DEADLINE?

There are many reasons clients opt for a financial review before
making a RRSP contribution. Let me help you get a jump-start on
planning for the coming year, and increasing your peace of mind
for the future.

Here are a few questions we should discuss
before the RRSP deadline next year:

* Should you invest in a RRSP or focus on paying
down your mortgage?

* Is a debt consolidation mortgage right for you?

 Should you consider the Home Buyers’ Plan to help
fund your down payment on your first home?

Did you know? & .

Your unused RRSP contribution room from last
year will carry forward so you can hold on to it and
make one big contribution before next year’s
deadline!

© Copyright 2022 MA Mortgage Architects all rights reserved.
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SMART RRSP STRATEGY

You've seen the three big questions in this month's primary article.
These are the right questions to ask. But they deserve more than
surface answers—they deserve a strategy that shows you how to
integrate them with your mortgage, your debt, and your timeline.
Question #1: Should You Invest in an RRSP or Focus on Paying Down Your Mortgage?
This is the question that keeps many people awake at night. You've got $10,000

available. Your mortgage sits at 4.5%. You've got $10,000 in unused RRSP room. Which
one wins?

The honest answer? It depends on four things:

Tax
Situation

Your Tax Situation

If you're in a higher tax bracket (earning
$100,000+), your RRSP deduction is worth
more. A $10,000 contribution might return
$3,000-$3,500 in tax savings. Those tax savings
can actually go toward your mortgage, making
them work together.

Your Mortgage Rate vs. Expected Returns
If your mortgage rate is 4.5% and the stock market averages
6-7% returns over time, the math favors the RRSP. But if
rates rise and your renewal is at 5.5%, paying down the mortgage becomes more
attractive because it's a guaranteed "return."

Your
Timeline

Your Timeline

If you're 10 years from retirement, maximizing RRSP room is critical. If you're 25 and
just starting out, you have decades for compound growth to work in your favor with
the RRSP.

Your Comfort with Debt

Some people sleep better at night with lower mortgage balances. That peace of mind
has real value. Others would rather maximize retirement savings because they trust
they'll handle the mortgage. Both are valid.
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The Reality: You Don't Have to Choose

Here's what we see work best: use your tax refund to do both. Contribute $10,000 to
your RRSP, get a $3,000 tax refund, and put that refund directly against your mortgage.
You've grown your retirement savings and accelerated your mortgage payoff. That's the
real strategy.

Question #2: Is a Debt Consolidation Mortgage Right for You?
If you're carrying high-interest debt (credit cards, personal loans, car loans), a debt
consolidation mortgage might actually enable better RRSP contributions. Here's why:

A debt consolidation mortgage would

A s e roll the $25,000 in non-mortgage debt
— i into your mortgage, increasing it to

] ] QoM OO QoY= NN

L $250,000 § $2¢75,000 $275,000 at a blended rate of 5.0%

(S1,614 /month). Your new monthly

mortgage payment increases slightly,

Interest Rate: 4.5% nterest Rate: 5.0%

Maonthly Mortgage

Payment $1,415 / mth 51,614 / mth
but your total monthly debt payments
Credit Cards $15,000
S fesnehpatertnibo e $450 / mth $0 / mth could actually decrease by o
$451/month because you've eliminated
Car L $10,000 . . .
Intsreet Rater 6155 $200 / mth $0/ mth the high-interest credit card
payments.
Total Monthly Payments $2,065 $1,614
Monthly Savings $451 That freed-up cash flow of
ANNUAL RRSP POTENTIAL $5,412 $451/month translates to $5,412 in
Numbers and rates are illustrative purposes only annual RRSP Contriblltions you
www.KarenReimer.org couldn't have made before.

How This Connects to RRSP Strategy
If consolidating reduces your monthly payments by $200-$300, that freed-up cash flow
could fund RRSP contributions you couldn't have made before.

In other words, addressing high-interest debt first might actually be the prerequisite to
any RRSP strategy, not the competitor to it.

Question #3: Should You Consider the Home Buyers' Plan?
For first-time homebuyers, the Home Buyers' Plan is genuinely powerful.

The Home Buyers' Plan (HBP) lets you withdraw up to $60,000 from your RRSP to buy

or build your first home. You don't pay tax on the withdrawal. You repay it to your
RRSP over 15 years (typically $4,000 per year). It's interest-free.
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When It Makes Sense

o You have RRSP savings accumulated

o You're buying your first home
You need that down payment boost to qualify or access a better property
You're confident you can repay the $4,000 annually

o

o

When It Doesn't Make Sense
o You don't have stable cash flow to repay it
o You're not planning to stay in the home long-term
o Your RRSP is your only retirement savings
o You could qualify without it

The Integration Point

If you're a first-time homebuyer considering the HBP, you're likely asking whether to
contribute to an RRSP in the first place. The answer is often yes, strategically—because
RRSP room stacks up, the HBP is a real option, and you're building toward
homeownership.

Your Next Steps

Your Notice of Assessment (from your recent tax filing) shows your available RRSP
room. This is the number that drives these three questions: Should you prioritize RRSP
contributions, focus on mortgage payoff, explore debt consolidation, or use the Home
Buyers' Plan?

These are strategic questions. And they deserve input from both your accountant and
your mortgage broker.

If you haven't already filed your taxes or reviewed your RRSP room, start there. Once
you know those numbers, that's when we can have a meaningful conversation about
how RRSP decisions impact your mortgage strategy.

READY TO FILE AND GET CLARITY ON YOUR RRSP ROOM?
Lenard Cole has been our trusted partner for years. He specializes in helping
families understand their complete tax picture, including RRSP strategy.
Contact him at (306) 715-5516 or support@colecpa.ca.

COLE
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LIVING WELL BEYOND THE DESK

Love in Action: How Operation Christmas Child Embodies the
True Spirit of Valentine's Day

Valentine's Day often conjures images of roses, chocolate, and romantic gestures. But
real love—the kind that transforms lives—looks different. It looks like a child opening a
shoebox packed by a stranger thousands of miles away. It looks like a gift that says,
"Someone cares about you." And it looks like the ripple effects that follow—families
strengthened, friends inspired, entire communities awakened to the power of
generosity.

Operation Christmas Child has taught me that love isn't just a feeling we express to
those closest to us. It's an action we take for people we may never meet—and the
impact spreads far beyond that initial moment of opening a box.

The Numbers Tell a Love Story
This year's Operation Christmas Child collection season delivered something
remarkable:

458,768 gospel opportunities packed in Canada
12.2 million boxes packed worldwide

These aren't just statistics. Each number represents a child. Each child represents a
family. Each family represents a community that's being touched by the simple act of
someone saying, "You matter. Someone thought of you."

When you hold those numbers in your mind, you realize you're looking at 12.2 million
acts of love. 12.2 million moments where someone—maybe a family, a church group, a
school class—stopped what they were doing and said, "Let's pack a box for a child we'll
never meet, and let's do it with care."

That's Valentine's Day at its truest.
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Nearly Two Decades of Witnessing Love Multiply

I've had the privilege of supporting Operation Christmas Child's ministry for nearly
twenty years, and in the last five years, I've become a year-round volunteer. In that
time, I've witnessed something remarkable: what begins as a simple shoebox doesn't
stay simple. It multiplies.

I've watched families come together—parents and children side by side, carefully
selecting items, writing notes of encouragement. I've seen the energy shift in a room
when people realize their shoebox will reach a child on the other side of the world.
There's something about that realization that changes people.

I've also seen the impact reports. Photos of children's faces when they open their
boxes. Videos of communities gathering around these gifts.

I've learned that when we give with love, we never know how far that love will travel or
whose life it will touch next.

The Connection Between Planning and Generosity

Here's something we've noticed working in both mortgages and ministry: when
families get their financial house in order, something shifts. When you have a plan—
when you understand your RRSP room, your mortgage strategy, your debt situation—
you create space. Space in your budget. Space in your mind. Space in your heart.
Generosity flows from stability. It's hard to think about giving when you're stressed
about money. But when you've had that conversation with your mortgage broker,
when you've made a plan with your accountant, when you've consolidated debt and
freed up cash flow—suddenly you have the capacity to do something meaningful.
That's when you pack a shoebox. That's when you volunteer. That's when you give your
time, your resources, your love to something bigger than yourself.

Love Looks Like a Child's Smile

The images from this year's OCC collection tell the
real story. Look at those children—really look at them.
The joy in their faces. The way they hold those boxes |
like they're the most precious thing in the world.

That's what love looks like when it's lived out. Not in
grand gestures, but in small acts of kindness multiplied
by millions. A pencil set. A toothbrush. A toy. Chapstick.
Things we might take for granted. Things that, to a child
who's never received a gift before, feel like a miracle.
And that's just the beginning of the story.
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This Valentine's Day, Think About Love in Action

Love isn't just something we feel. It's something we do. It's a choice we make—to see a
need and respond, to give generously, to remember that we're all part of a global
community.

Operation Christmas Child has shown me that love transcends borders, languages, and
economic barriers. It shows up in a shoebox. It shows up in a child's smile. It shows up
when we choose to give. And then it multiplies—touching families, inspiring friends,
awakening entire communities to the power of generosity and faith.

But Operation Christmas Child isn't the only way love multiplies. Think about your own
life. Your own community. Who around you needs to know they're valued? Whose
family could be strengthened by a gesture of generosity? What ripple could you create
by choosing love—not just for one person, but for the people connected to them?

This February, as you think about Valentine's Day, consider expanding your circle of
love. Think about how your generosity—in whatever form, in whatever context—can
transform not just one life, but the lives connected to it.

Maybe it's supporting a cause that matters to you. Maybe it's volunteering your time.
Maybe it's simply being present for someone who needs to know they're loved. Maybe

it's having that financial conversation so you can give more freely.

Whatever it looks like for you, let it flow from conviction. Let it flow from your heart.
Let it be genuine.

That's the kind of love that matters. That's the kind of love that multiplies.
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KID’S CORNER: COLOR & SHARE

Text Karen a photo at 306-221-7493 & we will feature it on Facebook!

Name:
Age:




YOUR VOICE MATTERS

I love hearing from you! Whether you have questions about mortgages, homeownership,
or the market - or you've got a pre-approval story that could help someone else - reach
out anytime. Your voice matters here.

Submit Your Questions

Got a question you've been pondering?
Text or email me anytime! I love hearing from you, and your questions
often inspire great topics for upcoming newsletters.

Share Your Story

Recently gone through the mortgage pre-approval process? I'd love to

O€ hear about your experience! Text or email me anytime - your insights
could help others navigating the same journey, and might inspire
content in future newsletters.

Contact Me
:@ Email: broker@karenreimer.org
Phone: (306) 221-7493

Website: www .karenreimer.org

With useful tools and calculators to help you determine your affordability, monthly
mortgage payments, closing costs and more, my app has everything you need at your
fingertips. Click here to download the app or visit our website.

MY MORTGAGE PLANNER

The key to your next home is just a click away!

GETITON £ Download on the &‘: ‘
Download my app for free today! P
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